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“Rezultatele vorbesc.”

“Nebunia — incercarea de a obtine rezultate mai bune, facand
acelasi lucru ca de obicei.”
Albert Einstein
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“Rezultatele vorbesc.”

“Nebunia — incercarea de a obtine rezultate mai bune, facand
acelasi lucru ca de obicei.”
Albert Einstein
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Nivele de dezvoltare A Certificare

Septembrie 2011



‘ trendconsult

1Lt ftFYyATFAOF NS UARA
LINR LINASA | OGA QA

2.1 2Ydzy A OF NB 2 NRS

3Ny 1T I NB C 5-dzt
4. Negociere

Al NUG ATl NBI )\YGSNS;dzw
deschidere

Alnvestigarea nevoilor clientului

At NBT Sy dF NBIF a2fdziAS.

ACNF GIF NBII 20ASOUAAT 2

AhoUAYSNBI Fy3lalyYSy

Open Day - Septembrie 2011




Training

Cursuri/ Competente A Nivele de dezvoltare A Certificare

£ Z D
Sales Professional Stategic Sales Sales Management
Modelarea

Eficienta personala in vanzari  Strategic Sales Presentations oA s
comportamentelor in vanzari

Non-Aggressive Consultative Accesarea si dezvoltarea Managementul fortei de
Selling conturilor cheie vanzari

Abilitati de negociere



SPIN® Selling Skills

Huthwaite International Negotiation Skills

Account Strategy for Major Sales
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Corelat cu nevoile participantului
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On-line support
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Include profile personale: Pasat 2000, MLQ Huthwaite
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Va multumesc!
marius.decuseara@trendconsultgroup.com

Peformanta este o alegere
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